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Role: Commerical Manager

Since 1984, Redlough have undertaken commercial and public landscaping work
throughout all of Ireland. We provide grounds maintenance and landscape installation
services. Customers include public authorities, construction builders, landscape
architects and semi state bodies.

Take a look at our website (www.redlough.ie) to understand more about our projects.

We live our company values of Safety, Teamwork & Leadership, Integrity, Customer Commitment,
Operational Excellence to deliver a culture of respect, responsibility and quality throughout our operations.

We are recruiting for an experienced Commercial Manager, who will be a senior, revenue-focused indivdiual,
with Senior Managerial Responsibilities.

The key focus of this role is that successful candidate will be responsible for driving new business acquisition,
sales strategy, and commercial growth across the grounds maintenance division.

This role is fully aligned to sales performance, market expansion, and client value generation, with
responsibility for building pipeline, winning contracts, and increasing revenue from both new and existing
clients.

Core Responsibilities
1. Business Development & Sales Leadership
¢ Identify and pursue new market opportunities across target sectors
¢ Develop and execute a structured sales strategy aligned with company growth targets
¢ Lead the full bid and tender process, from qualification through to submission and close
¢ Build and maintain a strong pipeline of high-value opportunities

2. Revenue Growth & Commercial Performance
¢ Drive year-on-year revenue growth across the division
e Maximise contract values through strategic pricing and commercial positioning
¢ Identify and deliver upselling and cross-selling opportunities within existing accounts
¢ Monitor sales performance metrics and adjust strategy to achieve targets

3.Client Acquisition & Relationship Development
e Act as the primary commercial contact for prospective and key clients
¢ Build long-term, value-driven relationships with decision-makers
¢ Position Redlough as a premium, trusted service provider in the market
e Lead client engagement, presentations, and commercial negotiations

4.Contract Negotiation & Commercial Risk Management
¢ Lead negotiation of commercial terms on new and existing contracts
e Ensure all agreements align with company commercial objectives
 Identify and manage commercial risks at tender and contract stage

Essential Skills & Qualifications

e Experience: 3 years+ in a commercial, sales, or bid management role within landscaping, construction, or
facilities services

Education: Degree in Business, Marketing, Horticulture or related discipline (desirable)

Commercial Acumen: Strong understanding of pricing, margin, and contract value optimisation

Sales Capability: Proven track record in winning work and delivering revenue growth

Skills: Excellent negotiation, communication, and relationship management skills

Systems: Proficiency in CRM systems and Microsoft Excel for pipeline and performance tracking
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